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Crestmark Bank, a national provider of working capital solutions to small- and mid-sized 
businesses, has provided the following financing solutions: 
 

 $3,000,000 to a Michigan based plastic injection molder specializing in low- to 
medium-volume large size parts to pay off an existing line of credit 

 $100,000 to a start-up quality inspection and sorting services company 
located in Michigan who is expecting significant growth in the near future 

 $3,000,000 to a Michigan based manufacturer, distributor and installer of 
metal racking systems to use as working capital 

 $1,000,000 to a manufacturer of LED lighting systems distributed globally who 
is based in Michigan  

 $1,500,000 to a Maryland distributor of petroleum distillates and special blend 
fuels and lubricants 

 $2,000,000 to a manufacturer and distributor of green commercial and 
industrial water heaters for asset acquisition and working capital who is based 
in Illinois 

 $300,000 to a California manufacturer of carbide and steel specialty pins and 
punches used in aerospace, defense, commercial, gaming and the automotive 
industries  

 $1,000,000 to a temporary staffing company for consulting services and 
software developers located in Michigan for working capital 
 

 
Crestmark Commercial Capital Lending, a wholly owned subsidiary of Crestmark Bank and 
located in Baton Rouge, LA, is pleased to announce these recent fundings: 
 

 $200,000 to an Alabama based commercial landscape and irrigation 
contractor for new large projects 

 $200,000 to a fabrication plant in Alabama who needed working capital 
 $650,000 to a Texas company who provides mineral rights and property rights 

research for large oil and gas companies who is experiencing rapid growth 

 $100,000 to a start-up staffing company located in Alabama 

 $500,000 to a industrial supply house serving the marine and oil industry in 
Louisiana who needed cashflow to meet their increasing sales 

 
 

 
### 


